Downtown
Miami
Buyers Guide
www.DowntownLivingMiami.com

Presented by
Mr. DowntownMiamiTM
Roman Pavlik & Pavlik Real Estate Group
Keller Williams Realty
Downtown Express: 305-981-6694
Roman’s Cell: 305-343-3910
info@DowntownLivingMiami.com

Finding Deals
www.DowntownLivingMiami.com

IN A HOT MARKET

Mr.DowntownMiamiTM | 1

contents
04

CREDIBILITY & REPUTATION

06

OUR SOURCES OF DEALS

07

OUR UNIQUE TEAM APPROACH

08

3 TYPES OF SELLERS IN OUR MARKET TODAY

10

BUYING NEW CONSTRUCTION CONDOS FROM A DEVELOPER

12

THINGS YOU MUST KNOW BEFORE BUYING AN 				
AVENTURA LUXURY CONDO

18

10 THINGS TO KNOW BEFORE YOU BUY FORECLOSURE

20

TRACK RECORD AND EXPERIENCE

22

TRUSTED VENDORS

24

SEARCHING FOR HOMES

25

CONTACT US

2 | Mr.DowntownMiamiTM

www.DowntownLivingMiami.com

our commitment to you
MISSION
To exceed your expectations by providing world class service, state-of-theart technology, professional people and reliable systems, in order to be your
Realtors of choice for your lifetime in South Florida.
VISION
To raise real estate industry standards by providing superior consulting
services in South Florida by committing to :
1) Develop a team of highly trained and specialized professionals dedicated
to providing stellar customer service
2) Utilize the latest technologies to make home hunting faster, easier and
more efficient
3) Always put the needs of our clients first by giving honest, reliable advice
with an “it’s my pleasure” attitude.
4) Keeping you up to date with relevant market statistics so that you can stay
well informed and make good decisions
PHILOSOPHY/VALUES:
Honesty: Always tell the truth, whether good or bad and educate our clients
to make the best decision.
Integrity: To always believe in our mission, and use our philosophies to better
our relationships.
Results: We are dedicated to serving your needs by combining world class
service with local market
knowledge to consistently deliver positive predictable results.

Sincerely,

Roman Pavlik and Team

&

Credibility
Reputation
Credibility and reputation are paramount in choosing
a realtor that you can trust to represent you and do
what is in your best interest. The celebrities agree and
only endorse 1 agent for South Florida, and that agent
is Roman Pavlik.
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Nationally Real Estate
and Financial Expert
Dave Ramsey endorses
Roman Pavlik as one of
his preferred agents in
South Florida.

Real estate mogul and
entrepreneur Barbara
Corcoran from ABC and
CNBC’s hit show Shark Tank

Since leaving Fox News, Glenn Beck is the leading national Conservative figure with over 30,000,000 viewers
and listeners every month on his Blaze Network. Glenn
endorses Roman on WIOD 610AM Radio.

Sean Hannity is one
of the leading conservative talk and TV
hosts on FOX News
and also endorses
Roman Exclusively
on WIOD 610AM
Radio.

www.DowntownLivingMiami.com
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our sources of deals

W

e want to go farther than just looking up
properties available to the general public.
To get you the best deal, here are additional
sources other than the MLS computer that
we provide to you.

REO Realtors:

Past Investors:

For Sale By Owners

a. Frequently a lot of investors have too many properties and
will refer us good deals that they do not have the time to do.
b. They will also place under contact a great deal and assign it
to you for a very small fee.

Attorneys:
a. Usually attorneys are one of the first to catch deals where
good deals before they hit the market and will refer them to us.
b. Owners going into Bankruptcy, falling behind on their payments.

Bank REO Managers:
a. Throughout the years, we have a network of managers directly from over 25 Banks which have gotten to know us and
offer their properties to our buyers at a discount prior to listing
it with their realtors.
b. We perform Broker Price Opinions directly for the Banks and
will know about properties ahead of time and can send an offer.

6 | Mr.DowntownMiamiTM

a. We also have relationships with all the realtors that work
directly with the Banks to list their properties. Often, they will
call us to see if we have anyone before they hit the
market to the public

a. We get a daily list of all For Sale By Owner Properties. According to the NAR, the average price of a house sold without
a Realtor sells for 17% less than a house with a Realtor. These
represent great deals to you as an investor.

Auction Access:
a. When we have knowledge of auctions, we will send you the
info and you can let us know if you would like to attend so that
we can prepare you for the bidding process.

Off Market:
Once you choose us to represent you, our telemarketing team
will start calling all the owners who were for sale but took their
homes off the market, or rented them a year ago. We will also
call all the realtors who have properties under contract for over
45 days, to see if the buyers have financing issues that may
cause the deal to fail. None of these properties are publicly
visible on any websites, so you get the inside track and save big
because there may not be a realtor representing the seller.
www.DowntownLivingMiami.com

our unique
team
approach
10 professionals
for the price of 1

B

uying your home has
never been easier. Our
large team enables you
to have a full time professionals at your fingertips. Our Bank owned department
can let you know ahead of time when
a hot new listing is coming soon from
the bank. Our Closing Department is
there 100% of the time to make sure
that no detail is missed to ensure your
big day is perfect. One of our agents
is always available to make sure you
can see the right home at the right
time on your schedule. Our Concierge can get you all the details about
a home, neighborhood, vendors,
schools, or anything else you need to
make your decision faster.
Let us handle the details, so that you
can focus on what is important for you.

www.DowntownLivingMiami.com
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3 types of
sellers in
our market
today
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1

BANK OWNED
FORECLOSURE:
(10% of sellers)

These are properties that the bank has
foreclosed and need to sell very quickly.
These are often underpriced and generate
multiple offers within 1-2 days of being
listed. You must close within 30 days.
For your offer to be considered, you have
to submit proof of funds, a lot of paperwork and use the title company chosen
by the bank for closing. These are typically the best deals available. Be prepared
to make 5-7 full price offers or higher in
order to get one accepted by the bank.
To make offers, we recommend making
a deposit to your attorney or title company, complete a sales contract, provide
proof of funds. If you are using a corporate entity, then you must have it already
opened prior to making any offers.

2

SHORT SALES:
(5% of sellers)

These are still owned by normal sellers,
but they owe more than the property is
worth and need their lender to forgive
them the difference between the loan
amount and the sales price. Once you
sign the contract, they will have to submit it to their lender with a financial
application. The lender often takes 3-6
months to decide if they will approve it
or not. If they approve the short sale,
then your deadlines start and you have to
close within 30 days after the short sale
approval. You can normally get a good
deal if you are patient. We do not recommend buying a short sale if you have
a specific date that you need to close by.

3

NORMAL OWNER:
(85% of sellers)

These are your typical sellers who do not
owe more than the property is worth
and are typically not in a distress situation. You can make an offer, negotiate
a price with the seller and typically close
at whatever time you agree with seller.
However, in a hot market, Sellers typically ask 5 to 10% more, so expect to pay
more, and be prepared to move fast on
well priced listings.

Typically the lower
the price, the higher
percentage of sellers
are bank owned.

www.DowntownLivingMiami.com
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Buying New
Construction
Condos
From A
Developer
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C

an’t find exactly what you like? Then you can buy new construction.
With over 100 + new and exciting projects being built in Downtown, Brickell
and the surrounding areas, you have every possible project available to you. Here are
some advantages of buying preconstruction:

1. In an appreciating market, you can secure a price today with only 50% deposit, and watch
your equity grow as the market gets stronger
2. When you get to closing, you have already made double the profit by leveraging the whole
price with only half the money down.
3. No carrying costs while it is being built.
4. Spread out the down payments over 2-3 years while it is being built.
5. Ability to customize the condo to your liking since you are not stuck with a previous
owner’s poor taste.
6. Nothing beats a brand new place.
7. Special Broker Pricing: Because we have sold 100s of new construction condos with the
developers, we are able to get better pricing for you than the general public.
8. **Extra incentives** Our volume not only gets you special pricing, but we rebate you .5%
of the purchase price towards you closing costs at closing.

www.DowntownLivingMiami.com
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Things You Must 			
		Know Before
			Buying a
		 Downtown Miami 		
					Luxury Condo
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Searching for your luxury condo in Downtown Miami or
Brickell is exciting. But, you may also have some questions
or concerns about condo living. We answer your questions
and help you conduct your condo search with confidence
and knowledge. If there’s something on your mind that
you don’t find here, please feel free to email or call me.

www.DowntownLivingMiami.com
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but great discounts are available and this can be purchased immediately with quick closing.
• A short sale is when the owner of a property offers
it for sale at less than the value of the mortgage. To
buy a short sale, you have to make an offer, and then
the mortgage holder has to approve the discount. This
process typically takes 3-6 months.
• As a member of the Prestige Purchase Program you’ll
have the opportunity to see these properties before
they are available to the general public.

How can I learn if a condo association is
financially stable?

How can I be sure I’m getting the best price
for the condo I want?

When you find a unit that you are interested in, I will provide
comprehensive market information about other units in the
same building that have sold recently. You will also have access
to market activity reports about the entire Miami area with
detailed information about the various neighborhoods.

What’s the difference between a foreclosure
and a short sale? How can I buy one?

• Foreclosure: (or bank owned), is one that has been
taken over and put up for sale by the mortgage holder.
To make an offer, you must submit proof of funds,
deposit, and completely filled out contract in order to
get a response. The process is very rigid and corporate,
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You are smart to be concerned about the financial
workings of the different condo associations. Neither
the seller nor the association will release any Association Documents to you until you are under contract
with a deposit. We have long term relationships with
building managers, and when you join our Prestige
Purchase Program, we can obtain for you the financial
documents of the buildings you are interested in before
you make your offer. The main factors that determine
stability of an association are:
• How many owners are more than 30 days delinquent
on their fees? A stable building is normally less than
15%.
• How much is in reserve? A building with high reserves
means it can absorb non-paying owners and cover future maintenance items. But it can also mean that the
monthly fees are higher. If there are no reserves, then
usually maintenance fees are lower, but owners get assessed extra payments if there is a shortage or unexpected maintenance is needed.
• How many units are rented? A stable building is usually less than 50% rentals. The higher amount of rentals, the riskier it is that there will be defaults.

Are there any buildings that permit pets?

Be careful of buildings that do not allow pets or have weight
and size restrictions. We will do the preliminary searching to
make sure that all the condos we look at can accommodate
Spot or Rover. Typical scenarios are:
• Newer buildings have no weight limits or a limit of
55lbs and maximum 2 dogs.
• Most new and some older buildings have a limit of
20lbs and 1 dog maximum.
• Most older buildings do not allow pets.
www.DowntownLivingMiami.com

We have two cars. Is there a building that will
give us reserved parking for both?

Most newer condos come with 2 assigned parking spaces if you
are purchasing larger units. In most other cases, you only get
one assigned parking space. Your second car can usually be valet parked, or you can purchase or rent a second space from
another owner. We will make sure that every unit we show you
has that option available.

Why are condo association fees so high?

Monthly condo fees vary from approximately $200 for entry
level studios to over $1000 for larger units in luxury buildings. At first glance you might think that this is high, but you
have to keep in mind that generally your fees include external
maintenance and landscaping; upkeep for pools, gyms, spas,
entryways, tennis courts, garage, common areas, roof, trash,
water, cable tv; insurance (hazard, wind, flood), and a reserve
fund for future painting, paving, and more. If you own a single
family home and add up all these separately, often you will find
that it actually costs less per month to own a condo. It will be
our pleasure to provide a detailed breakdown of your fees and
what they cover when we find the right place for you.

I’d like to rent out my unit. Do I need special
permission?

You can be among the many Miami condo owners who rent
their units out part-time or full time throughout the year. Each
condo association has its own regulations about the rental process. Some do not allow rentals but most do. Restrictions vary
from minimum lease terms of 1,3,6,12 months, or a maximum
of 1,2,3,4,or 12 lease per year. I will investigate the rules for
each building you are interested in so that you can work the
situation to your best advantage.

I live out-of-state. Do I have to travel to
Miami to start my condo search?

You can carry out the entire condo buying process without
having to travel here. As a member of the Prestige Buyers Program you will receive exclusive walk through video tours of the
units you are interested in and we will work with you or your
representative to oversee every aspect of your condo purchase
transaction. This service is available to you whether you live
across the state, across the country or anywhere in the world.
For the ultimate stress-free experience, you can choose any of
our Miami Condo Concierge property management services.
We can open your corporation and bank account, handle bill
www.DowntownLivingMiami.com

When you find a unit
that you are interested
in, I will provide
comprehensive market
information about
other units in the same
building that have sold
recently.
payment, attend the in-person condo interview and post closing orientation on your behalf, turn on your utilities, coordinate your upgrades and furniture, arrange housekeeping, and
even rent or manage the unit.

How much are the property taxes?

Property Taxes are approximately 2% to 2.5% of the county
assessor’s opinion of the market value of your property. The
taxes are due at the end of every year. If you are a Florida Resident and have it as your primary residence, then your annual
increases are capped at 3%. If you are a foreign national or it is
not your primary residence, then you are capped at 10% for
any yearly increases. For all tax information you can go to
www.bcpa.net for Broward County, and www.miami-dade.gov
for Miami Dade County.

How much does it cost to buy a condo?

To make an offer, you normally need at least a $5000 deposit
which can be held by your attorney, or one of our title company’s escrow accounts. Once you have an agreed upon contract
with the seller, then your timelines start:
• Your home inspection is due within 5-7 days. Typical
upfront non-refundable cost is $250 to $750 based on
size of the unit.
• If you are financing, the loan application must be
made within 3-5 days. Typical upfront nonrefundable
Mr.DowntownMiamiTM | 15

When buying a
condo, your monthly
maintenance fee
typically includes
Hazard, Hurricane and
Flood Insurance.

How much insurance do I need?

If you are purchasing a condominium, then your monthly
maintenance fee typically includes Hazard, Hurricane and
Flood Insurance. The only additional insurance you may need
is for your contents and personal items and liability, which normally runs from $600 to $1500 per year.

Can I own in a corporate name?

Purchasing in Corporation Name is common. It is very easy to
set up a Corporation in Florida and only takes a few days. There
are tax consequences, please consult a qualified tax advisor.

cost is $350 to $750 which covers the
cost of the formal appraisal required by
the bank. The financing process typically
takes 30-45 days to complete.
• The condo application must be made
within 3-5 days. Typical cost is $100 to
$200. You normally have to submit proof
of income, tax returns, bank statements,
and reference letters. After the association
performs a background check and credit
report, they will contact you to conduct
an in-person face to face interview and
will give you an original sealed approval
notice for you to take to the closing company. The process typically takes 25-30
days to complete.
• At settlement you will incur closing
costs for the whole transactions. If you
are paying cash, your costs will normally
be less than 1% of the price and this includes your title insurance. If you are financing, then it could range from 3% to
6% depending on the type of loan you
are obtaining. Your lender will give you
an estimate of these costs within 3 days
of your loan application.

16 | Mr.DowntownMiamiTM

www.DowntownLivingMiami.com

Is the process any different than buying a house? How is your real estate agent compensated?
• After going under contract, you will receive a full set
of condominium documents which show the rules
and regulations, bylaws, declaration, budget, financial
information, voting rules and more, within 5 days of
offer and acceptance of the contract. You have by law,
3 days to review these documents and you may cancel
the transaction for any reason within these 3 days and
receive your full deposit back.
• There is normally a screening required by the association. You may be required to submit proof of income,
full residence, employment, and banking information.
Sometimes, an in-person interview is required, but exceptions may be made on a case by case basis.
• If you would like to renovate your unit, there are strict
procedures which require all workers to follow rules
such as times during day they can work, licensing regulations, adherence to uniformity, and more.

www.DowntownLivingMiami.com

• Our Brokerage firm is only paid once you close on
your purchase. In most cases, our brokerage firm is paid
a percentage of the sales price by the seller at closing.
• We also have a large database of For Sale By Owners.
Typically For Sale By Owners want to avoid paying
two commissions (one for the listing agent and one
for the buyer’s agent), that is why they are For Sale By
Owners. Let them know that your agent will contact
them to make a formal offer. By having us negotiate
your purchase, a FSBO will only have to pay one agent
and thus still save money, while receiving professional
assistance to make the transaction go smoother.
• We may find you a bank owned condo before it hits
the market. In some cases the bank may not compensate realtors at all at a deep discount, in which case you
would pay a 3% commission to our brokerage firm for
finding it for you at closing.
Mr.DowntownMiamiTM | 17

10 things to know 		
before you 		
buy a foreclosure
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1

In order to make an offer on a Bank Owned Property, you must have the following ready:
• Pre-approval letter stating that the income, assets,
and employment have been verified.
• Proof Of Funds (statement showing account balance)
• Cleared Deposit check of $5000 (fully refundable
prior to end of review period)
• Fully Signed and completed Contract for Purchase
and Sale with no financing contingency (cash offer)

2

Can I use my own title company?
Typically, the bank will require you to use their title
company to do the closing. They have already researched the chain of title, and are familiar with the bank
regulations, however, they will pay for the title insurance
which saves you approx .5% of the purchase price.

3
4

What if my lender cannot close on time?
You may be charged late fees for any extensions. This
is why it is imperative that you are preapproved.

How did the Bank arrive at the asking price and is
it a good deal?
The Bank will consult with their real estate agent and
set the price at full market value. The list price has nothing
to do with the price the bank will accept. We will research
prior mortgages on the property so that you can estimate the
minimum the bank might be willing to accept.

5

If there are multiple offers, how can our offer stand
out?
Having a larger deposit, waiving the financing contingency and showing proof of funds will get the Bank to
want to work with you, even if your offer is less.

6

Choose the right agent:
Make sure that the agent you choose to work with is
• experienced in working with banks,

www.DowntownLivingMiami.com

• represents you as a single agent,
• knows how to structure deals to make sure you are
protected,
• has purchased foreclosures themselves.

7

What if the property needs work?
The Bank WILL NOT make any repairs. They sell
the property AS-IS. For this reason you have a review
period to make sure the property is suitable. Some are perfect condition, some are terrible condition. Either way, you
should do a home inspection after your offer is accepted.

8

Can’t I see the property before making an offer?
It is recommended that you make the offer first in order to see if you even have a chance of getting a good
deal. If the Bank responds and states that they will not sell
less than market value, then there in no point seeing it. You
will save countless hours of driving around looking at properties that you do not have a chance of getting for a bargain.
By making the offer first, you see if it is worth even seeing.
If the Bank accepts your low offer, then you know that it
is worth seeing, and you still have time to cancel for any
reason if you feel it needs to much work or is not suitable.

9

What if I don’t like the property?
You typically have 7 days to review the property, perform any inspections necessary and decide if you like
the property. Your deposit is fully refundable within the review period.

10

How much will the bank take?
Typically the bank looks for a price that is within 5% of the asking price. If the bank is asking
$350,000, and you offer $280,000, it is almost certain that
the bank will reject your offer or give you a counter close to
list price. The rule of thumb is that if the bank would accept
$280,000, then they would ask close to $280,000. If they
don’t get their price, then they will lower it every few weeks
until they get close to list price.

Mr.DowntownMiamiTM | 19

track
record &
experience

C

ertain types of professionals are required by law
to provide new clients with information relevant to their qualifications and track record
as an indication of competence in their field.
REALTORS are not required to provide this
information but...here’s mine anyway.
2014
2013
2012
2011
2010
2009
2008
2007
2006
2005
2004
2003

78 Closed Transaction
93 Closed Transactions
125 Closed Transactions
213 Close Transactions
138 Closed Transactions
126 Closed Transactions
104 Closed Transactions
64 Closed Transactions
82 Closed Transactions
110 Closed Transactions
72 Closed Transactions
61 Closed Transactions

$19.18M Sales Volume
$13.33M Sales Volume
$17.73M Sales Volume
$25.67M Sales Volume
$17M Sales Volume
$19M Sales Volume
$25M Sales Volume
$22M Sales Volume
$35M Sales Volume
$50M Sales Volume
$39M Sales Volume
$14.62M Sales Volume

EDUCATION AND AWARDS
•
•
•
•
•

•
•
•
•
•
•

Top 4 Agents in South Florida Keller Williams Region
Ranked Top 40 Remax Agents in Florida
#1 Sales Agent RE/MAX Beach Properties
Top 1% of all Realtors in Greater Dade and Broward
Counties
Our Real Estate System was featured as Cover Story on
Real Estate Executive Magazine November 2002 for Dade
and Broward Counties
#3 Keller Williams Realty Team Worldwide 2011
Certified Luxury Home Marketing Specialist
Advisory Board for Institute For Luxury Home Marketing
Endorsed by Dave Ramsey and Glenn Beck
Manages 6-8 Team Members at any given time
Licensed Mortgage Broker, Certified Loan Processor
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We recognize that past performance is not necessarily a guarantee of future success, but what
else can you go by? An agent’s track record is
important because:
• 85%-90% of agents never make it through
their first year.
• Your home is probably your single largest
asset. In fact, if you are like most Americans your home makes up the lion’s share of
your net worth. So presumably, you want
the most qualified person you can find to
advise you about the market and the sale
process.
• There are over 47,000 agents in the Dade,
Broward and Palm Beach counties, and only
5% of them could be considered successful
by accepted industry standards based on
sales volume.

As you can see, when
selecting an agent
to represent you,
it’s important to know
whom you are hiring.
Ask to see written evidence
of a proven track record.
www.DowntownLivingMiami.com
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trusted
vendors
Type				Name / 		Phone		Web / Email
				Contact
Lenders			
Midwest Equity Mortgage					305-384-1801		www.MidWestEquity.com
				Phillip Engel		314-957-8000		phil@midwestequity.com
TD Bank						561-361-1676		www.TDBank.Com/BarryMorofsky
				Barry Morofsky					barry.morofsky@td.com
Priority Lending						877-838-3776		www.PriorityLendingCorp.Com
				Dan Longman		954-438-3776 x 11
DanL@PriorityLendingCorp.Com
Liberty Mortgage						561-266-2621		www.LibertyML.Com
				Josie Rodriguez		305-785-5899		josie.r@LibertyML.Com
			
Title Companies			
Trident Title 						305-351-9380		www.TridentTitleLLC.com
				Maria Perla		954-513-5872		mperla@tridenttitlellc.com
Global Title Company					305-705-0933		www.GlobalTitleCo.Com
				Rosemary Plasencia				rplasencia@GlobalTitleCo.Com
Nu World Title						305-436-0100		www.NuWorldTitle.Com
				Erika Abbott		305-799-1688		Erika@NuWorldTitle.com
				
Attorneys			
Law Office of Paul Krasker				
561-515-2929
				Paul Krasker					pkraser@kraskerlaw.com
					
Home Inspections			
AmeriSpec Inspection Services				877-769-5217		www.AmeriSpec.com/Lyko
				Chuck Lyday		954-630-9593		clyday@AmeriSpec.net
Allied Home Inspections					305-234-7377		www.InspectionsFlorida.Com
				John Micali		305-234-7377		info@InspectionsFlorida.Com
Diversified Home Inspection				877-783-2738		www.DiversifiedHomeInspections.com
				Rick Ansbaugh		954-292-9980		divhomeins@aol.com
			
Home Warranties			
Home Warranty of America				888-492-7359		www.HWAHomeWarranty.com
				Amy Bartz		888-492-7359 x 718
ABartz@HWAHomeWarranty.com
Service America						800-884-3500		www.ServiceAmerica.Com
						
22 | Mr.DowntownMiamiTM
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Insurance Companies			
L & S Insurance Services, Inc				
888-244-7400		
www.YourInsurancePros.Com
				Maria Dimuro		954-351-2250		Maria@YourInsurancePros.Com
Stiber Insurance Services					954-254-4647		www.StiberInsuranceServices.Com
				Paul Stiber					stiberins@aol.com
			
Appraisers			
Atlantic Coast Appraisal Inc				954-693-4837		www.AcAppraisalInc.Com
				James O’Neill		954-610-0228		james@AcAppraisalInc.Com
			
AC Service			
AAA Modern Air						954-921-4486		www.AAAModernAir.Com
							Fx 954-362-2369
Service@AAAModernAir.Com
						
Moving Companies			
Cousins USA Moving & Storage							www.CousinsUSA.Com
				Frances Santana		954-792-6650		info@CousinsUSA.Com
			
			
Accountants			
Garg And Associates					954-636-6424		krishan@gragcpa.com
				Krishan Garg		954-962-6397		www.gargcpa.com
				
Furniture Packages and Rentals			
Eclectic Elements						305-773-7467		sales@eemiami.net
										www.eemiami.net
Tui Lifestyle						305-652-0232		michael@tuilifestyle.com
				Michael Gabbett		561-306-3196		www.tuilifestyle.com
Cort Furniture & Rentals					954-642-0296		melissa.lynch@cort.com
										www.Cort.com
			
General Repairs, Paint, Handyman, Flooring			
Rick Miller Paint Rick Miller				954-205-8823		rickmillerpaint@aol.com
Rapid REO Renovations		
Nathan Siegel		
786-333-2596		
nothingeagle@gmail.com
Leo Delgado			Leo Delgado		786-368-7865		leodelgjr@aol.com
Marble Resoration					305-335-3642		jypmarbleandtiles@yahoo.com
Handyman			Luis Salazar		954-839-4425		j.d.s.14@hotmail.com
Willie The Handyman		Willie			561-503-7249
			
Dock / Sea wall repair			
Southeast Marine Construction				954-752-4422		SEMarine@semarineconstruction.com
				Tim McGlynn		561-574-2309		www.SoutheastMarineConstruction.com
Morrison Contractors		
Michael Morrison
954-583-8500		
mike@morrisonbuilders.com
										www.MorrisonContractors.com
			
Electricians			
City Electrical			
Mario Hernandez
786-426-4021
Johnny Electric			John Shires		305-653-1220		johnshires@johnnyelectric.net
Zone Electric			Rey Reynaldo		786-333-8244		service@zoneelectric.com
Keling Electric			Tom			954-742-7953		kelingelectric@aol.com
			
Plumbers			
Herman Flores			Herman Flores		305-302-0123		herman.flores@att.net
Douglas Orr Plumbing					800-DougHorr		www.OrrPlumbing.com
Lone Star Plumbing		
Thomas Ivy Jr		
305-895-1340		
lonestarplumbing@bellsouth.net
L.M. Wilson Plumbing		Larry Wilson		954-480-9005		bwlippincott@bellsouth.net
			
Windows / Glass			
Window Worx			Alfred			305-490-9296		alfred@windowworx.com
Impact Glass Services					786-245-4595		info@impactglassmiami.com
All American Glass					954-968-5229
www.DowntownLivingMiami.com
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searching for homes
1. With our state of the art technology, we will automatically send you a list of condos matching your criteria within 24
hours of listing. This will allow you to beat out other buyers to
hot new listings.
2. In Miami we have a special system called the MLS (multiple
listing service). This may not be available in all States or Countries. All agents from all companies put their properties listed in
this system and offer compensation to all agents to bring a buyer.
This allows you to choose one agent to work with who can represent you and you can see all properties for sale with all real estate
companies, and you don’t have to call multiple agents.
3. If you would like more information about a condo you like
on the internet, or newspaper, feel free to call for information,
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but always tell the agent that you’re working with us (this will
prevent you from being hounded by other agents).
4. Get the price and (if available) MLS Number, and we’ll send
you complete information.
5. If you see a property you want to look at, always call us for
an appointment, never call the seller directly.
6. If visiting a Sales Center or New Development, it is critical
that you present our card prior to registering and inform the
sales person that you are working with us. If the sales person
pressures you, do not sign the registration. If you do, you will
not be able to receive our representation and you may have to
pay a higher price for the property.

www.DowntownLivingMiami.com

contact us

24/7 Direct Live Person 305-981-6694
Cell Phone 305-343-3910 / Fax 305-675-3809
fort lauderdale, FL

Email: info@DowntownLivingMiami.com
Website: www.DowntownLivingMiami.com
boca raton, FL

Plantation
1801 N Pine Island Rd., Ste. 210
Plantation, FL 33322
Contact: Debbie Bacarella
P:954-343-4444
F:954-343-4443

Boca Raton East
2424 N.Federal Highway, Suite 150
Boca Raton, FL 33431
Contact: Timothy Kinzler
P:561-245-4000
F:561-245-4099

Boca Raton
7280 W. Palmetto Park Rd, Ste. 110
Boca Raton, FL 33433
Contact: Mary Kenyon
P:561-997-0500
F:561-988-1400

Ft. Lauderdale NE
3696 North Federal Highway, Suite 101
Fort Lauderdale, FL 33308
Contact: Alan Waxman
P:954-630-7020
F:954-630-7050

Miami NE
700 NE 90th Street, Suite A
Miami, FL 33138
Contact: Richard Kallabat
P:305-757-1700
F:305-759-8991

Boca Raton East
2424 N.Federal Highway, Suite 150
Boca Raton, FL 33431
Contact: Timothy Kinzler
P:561-245-4000
F:561-245-4099

Coral Springs
3301 N. University Dr., Ste. 412
Coral Springs, FL 33065
Contact:
P:954-755-0888
F:954-755-0890

Miami Beach
1680 Meridian Ave, Suite 101
Miami Beach, FL 33139
Contact: Thomas Toolin
P:305-695-1112
F:305-695-1115

Boynton Beach
8188 Jog Road, Suite 101
Boynton Beach, FL 33472
Contact: Vicki Flyth
P:561-735-3000
F:561-735-3001

Weston
1625 N. Commerce Parkway, Suite #105
Weston, FL 33326
Contact: Andrea Leslie
P:954-358-6000
F:954-659-0929

Coral Gables-Coconut Grove
550 Biltmore Way PH2 A-B
Coral Gables, FL 33134
Contact: Maria Elena Arias
P:305-662-7325
F:305-667-8879

Jupiter
4455 Military Trail, Suite 100
Jupiter, FL 33458
Contact: Craig Reeves
P:561-427-6100
F:561-427-6101

Pembroke Pines / Miramar
2000 NW 150th Ave., Suite 1100
Pembroke Pines, FL 33028
Contact: Rita Polit Glanzberg
P:954-237-0400
F:954-237-0401

Boynton Beach
8188 Jog Road, Suite 101
Boynton Beach, FL 33472
Contact: Vicki Flyth
P:561-735-3000
F:561-735-3001

Palm Beaches
2901 PGA Blvd., Suite 100
Palm Beach Gardens, FL 33410
Contact: Michael Brue
P:561-656-2929
F:561-656-2928

Aventura
20801 Biscayne Blvd, Suite 101
Aventura, FL 33180
Contact: Eric Ubiera
P:305-931-2224
F:305-390-8755

Miami Kendall
11420 N. Kendall Dr., Ste. 207
Miami, FL 33176
Contact: Mark Lyon
P:305-595-2844
F:786-433-2955

Wellington
12008 S. Shore Blvd, Ste. 201
Wellington, FL 33414
Contact: Nancy Jennings
P:561-472-1236
F:561-472-1233

Boca Raton
7280 W. Palmetto Park Rd, Ste. 110
Boca Raton, FL 33433
Contact: Mary Kenyon
P:561-997-0500
F:561-988-1400

Palm Beach Central
2005 Vista Pkwy, Ste. 100
West Palm Beach, FL 33411
Contact: Julio Sanchez
P:561-966-4000
F:561-966-4008

Presented by

Mr. DowntownMiamiTM
Roman Pavlik
& Pavlik Real Estate Group
Keller Williams Realty
Downtown Express: 305-981-6694
Roman’s Cell: 305-343-3910
info@DowntownLivingMiami.com
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